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Progress is a key ingredient that
contributes to Span Construction &
Engineering Inc.’s continuing suc-
cess. For example, the company,
which has once again been named
the top pre-engineered metal
building contractor in the country,
is now beginning to construct
buildings on an international level.
It is also planning to build a new
office facility to manage and main-
tain its incredible growth.

Yet, the Madera, CA-based com-
pany also works to keep the stan-
dards which has made it such a

vital asset to the
metal building
industry. Span
Construction’s
president Firoz
“King” Husein
feels his compa-
ny’s success can
be attributed to
its professional-
ism and keeping
commitments.
Other important elements that are
key to Span’s success include its
employees, Span’s Safety Program
and Span’s Quality Program. All of
these assets add up to the out-
standing quality and service that

B

King Husein

Span Construction & Engineering completed a wide range of pro-
jects in the past year, including the Pistoresi auto dealership
(above) in Madera, CA, and a Costco Wholesale facility (above,

right) in Torrance, CA.
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CENTRIA Introduces RollCOM

Adapting to change in the mar-
ket has led CENTRIA to redefine
two of its primary business seg-
ments: CENTRIA Architectural
Systems (CAS) and CENTRIA Roof
Systems (CRS). CENTRIA’s focus
will “further address individual
growing segment markets and
enhance the service provided” by
de-coupling and separating those
two business segments.

CENTRIA Architectural Systems
will now offer high performance
specifiable wall and roof systems
to a select and limited distribution
network. The CAS strategy for
growth will focus on increasing
and strengthening its new product
development, and specification
selling.

CENTRIA has also introduced

MCN Top Metal Builder Award

Span offers each customer.

Once again, the 19-year-old
company has been named Top
Metal Builder for 1998, by Metal
Construction News. The company,
which was bestowed this honor for
the ninth consecutive year, record-
ed 21,780 tons of steel for pre-
engineered metal buildings for
1998.

“We are extremely proud to be
associated with not only the leader
in sales of steel, but a leader in
character, integrity and profession-
alism. Span is not in the leadership
position by chance, they are there

RollCOM, formerly CENTRIA Roof
Systems. RollCOM, a CENTRIA
Company, will offer commodity
wall and roof building products
through open distribution. A broad
customer base, to compete in
today’s fast growing commodity
market and a focus on quality,
price, and service will drive
RollCOM.

RollCOM is expected to provide
more profitability to customers by
manufacturing and marketing wall
and roof products designed for
faster, easier installation and end
user satisfaction.” RollCOM’s
InsulWall, InsulRib and Integrity
Foam panels for pre-engineered
frames offer a profitable alternative

“
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because they are aggressive, hon-
est and have a vision that they live
each and every day,” David Gil-
christ, president of VP Buildings, said.
“By showing us new ways to
succeed, Span is aggressive in the
marketplace and in turn brings to
us (VP Buildings) new and refresh-
ing ideas. Each new account or
opportunity challenges us in ways
that we previously thought impos-
sible. This then challenges us to
find the people, tools and where-
withal to raise the bar not only for

To Page 52, Span =

Loseke Technologies Views Various
Changes In 15 Years Of Business

Loseke Technologies Inc., which is celebrating 15 years of provid-
ing software for the metal building industry, has witnessed many
changes since Melvin R. Loseke founded the company in 1984.

For example, its first product was a frame design program made to
run on a personal computer—off a floppy diskette. Today, the com-
pany markets a fully integrated job-costing, design and plotting sys-
tem, which can be implemented on Windows-based personal com-

puters.

New Loseke products include a Lite version of PrecisionPlus and
PresentationPlus 3-D, a sales tool which shows three-dimensional
views from any camera angle. Additionally, Loseke Technologies
offers a variety of other software products, customized programs and

services to the industry.

To Page 20, Loseke <
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Increase roll form productivity, accuracy and
quality all with a push of a button.

AMS Controls is the "brains" behind roll form-
ing because only AMS controllers contain
micro-computer technology designed exclu-
sively for roll forming operations.

Don't drag down profits using general purpose controls, flag
switches, mechanical targets or outdated cutoff means... step up
your operation to an AMS controller and maximize productivity.
Whatever your roll forming problem, AMS has the solution. See
our complete line of controllers for retro-fit or new -- call
AMS today.

Closed Loop Systems

TruTrac closed loop die accelerators elimi-
nate the collision in most roll former cutoff
systems. The result: doubling or tripling
line speed.

Roll Forming Controllers

The XL100 system connects your roll for-
mer to your computer network enabling
accurate downloading of orders and track-
ing of time and materials.

% CONTROLS INC,

Simply More Productive maalwwhlmN .— w

12180 Prichard Farm Road, Maryland Heights, MO 63043

314-344-3144 m FAX: 314- wﬁ 9996 ® www.amscontrols.com
Circle #56 on reader service card.

, , A pair of Span projects shown under construction: Salt Lake City
,,,,, B : (UT) Recycling Center (left) and CFG-Cardinal Float Glass Plant
i (above) in Mooresville, NC. As evidence of Span’s company-
o wide concern for safety, netting helps to protect workers.
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Span but for the other VP Builders
and the industry as a whole,” he
added.

Affiliated with VP Buildings,
King couples Span’s achievement
with the building manufacturer’s
dedication to its builders. VP’s cor-
porate account managers help to
create additional opportunities for
company growth, according to
King.

“Span knows the importance of
corporate ‘account customers and
that each corporate relationship
could lead to an ongoing program
opportunity,” Rod Horton, a cor-
porate account manager for VP
Buildings, explained.

“Span has developed a profes-
sional partnership with accounts
like Costco and HomeBase. They
earn this repeat business because
they are dedicated to that compa-
ny’s success. Span employees take
pride in every project. Their goals
include both making the customer
happy with the VP product and
making the customer happy for
choosing Span to be a part of their
team. All this stems from a con-
struction company that believes in
VP Buildings, believes in the value
of corporate accounts and goes
into each opportunity with hon-
esty and integrity,” Horton said.

Gilchrist attributes the success
of Span and the corporate
accounts to communication. “The
relationship is successful because
of communication at all levels
within both organizations. No one
in either organization leaves any-
thing to chance. There is constant
dialogue on each project and no
one is reluctant to pick up the
telephone or fax an idea to any-
one in either organization. The
account managers assist in bring-
ing corporate account activities to
the table,” Gilchrist noted.
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